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Want to do business with the Federal Government?

Federal agencies post many solicitation notices at the Federal
Business Opportunities (FBO) website www.fedbizopps.gov

You may search the listings at FBO or register your company
*OR*

You may enroll with your local Procurement Technicat Assistance
Center (PTAC) for email notices of bid opportunities from

government agencies

Many purchases are set aside for small businesses!!




Is your business ready for a
government contract?

» Do you accept credit cards?
fs your accounting system adequate?
What about quality assurance?

Do you have a business plan and capabilities
statement?

» What about financial resources?

v Do you speak the language of government
contracting?

» Do you have a website, email, and adequate
marketing materials?

Is your business ready for a
government contract?
Obtain a Taxpayer Identification Number (TIN): Visit

http://www.irs.gov/businesses/smali/articie/0,id=102767,00.hir to
find out how to request a TIN.

Obtain a Data Universal Numbers System (DUNS) Number for your
business: Visit http://fedqov.dnb.com/webform.

Important: Piease search the DUNS database to see if you already
have a DUNS Number. If you already have a DUNS Number and there
are any errors with your company name/address listed at the DUNS
website, work with Dun & Bradstreet to correct the errors instead of
requesting @ new nurnber.




ls your business ready for a
government contract?

Register with the Central Contractor Registration (CCR) at
http://www.ccr.gov/
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Is your business ready for a
government contract?

If your business is small, you should also complete your profile at
the Small Business Administration’s (SBA) Supplemental Pages
known as the Dynamic Small Business Search (DSBS)
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Is your business ready for a
government contract?

Complete the Online Representations and Certifications (ORCA) at
https: {{orca.bpn.gov/

Contracting Incentives

Tdentify any contracting incentives your business may be eligible for such as
HUBZone Certification.  http://www.sba.gov/hubzone/

Ts your business located in any of these counties?




What is the HUBZone
Contracting Program?

The HUBZone Empowerment Contracting Program
stimulates economic development and creates jobs
in urban and rural communities by providing
Federal contracting preferences to smail
businesses. These preferences go to small
businesses that obtain HUBZone (Historically
Underutilized Business Zone) certification in part by
employing staff who live in a HUBZone. The
company must also maintain a "principal office” in
one of these specially designated areas. [A
principal office can be different from a company
headquarters]

How does a business qualify for
HUBZone Certification?

To qualify for the program, a business must meet the following
criteria:
¥ Tt must be a small business by SBA size standards;
v Tts principal office must be located within a HUBZone,
which includes lands on federally recognized Indian
reservations;
v Tt must owned and controlled at least 51% by U.S.
citizens, or a Community Development Corporation, or an
agricultural cooperative or an Indian tribe; and

7 At least 35% of its employees must reside in & HUBZone.




Other Contracting Incentives

8(a) Registration is a nine-year program to help socially and
economically disadvantaged companies participate in federal
contracting . To find out more about 8(a) certification, visit
hitp://www.sba.gov/aboutsba/sbaprograms/Babd/index.himl.

Veteran-owned small businesses may receive assistance
through the Small Business Administration and the Department of
Veterans Affairs
http:/fwww.sba.gov/aboutsba/shaprograms/ovbd/index.htm
http://www.vetbiz.qov/

How do businesses win?

In many cases, contracting with the government
has been simplified

Less emphasis on “low bid” and greater emphasis
on "best overall value” to the government

Government considers a vendor’s responsibility and
past performance in evaluating for award
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Doing Business with the
State of West Virginia

WYV Purchasing Division Site Map

http:/ /www.state.wv.us /admin/purchase/sitemap.htm
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Purchasing Division Policies &

Procedures - Get to know the rules!

http: / /www.state.wv.us/admin/purchase
/Handbook /default.htm
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Learn How to Market Your Company
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htm#3
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Marketing Your Business to the State of West Virginia

A "How-To™ Guide for Vendors
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Awards are Made in the Best Interest
| of the State...Considerations Include:

v Quality

+ Conformity to the specifications

v Delivery terms

v Responsibility of the vendor

v Price

- Evaluation of technical proposal (RFP)
v Cost proposal (RFP)
















